


DISCLAIMER 
This presentation and the information contained herein are confidential and the property of GnomeWorks Aeroponics.  (“GnomeWorks“ or “GWA” or the “Company”).  

This presentation is intended to introduce you to GWA.  The information presented is not, and is not intended to be, an offer to sell or the solicitation of an offer to buy 

any security of GWA.  It is not a prospectus or an offering memorandum. 

 

The information contained in this presentation is derived solely from management of GWA and otherwise publicly available information concerning GWA and does not 

purport to be all-inclusive or to contain all the information that an investor may desire to have in evaluating whether or not to make an investment in GWA.  No 

representation or warranty, express or implied, is made or given by or on behalf of GWA or any of its affiliates, directors, officers or employees as to the accuracy, 

completeness or fairness of the information or opinions contained in this presentation, and no responsibility or liability is accepted by any person for such information or 

opinions. GWA does not undertake or agree to update this presentation or to correct any inaccuracies in, or omissions from, this presentation that may become apparent. 

Each prospective investor should contact his, her or its own legal adviser, independent financial adviser or tax adviser for legal, financial or tax advice. 

 

This presentation does not constitute or form part of any offer for sale or solicitation of any offer to buy or subscribe for securities nor shall it or any part of it form the 

basis of or be relied on in connection with, or act as any inducement to enter into, any contract or commitment whatsoever.  Recipients of this presentation who are 

considering acquiring securities of GWA are reminded that any such purchase or subscription must not be made on the basis of the information contained in this 

presentation and instead may only rely upon definitive agreements entered into by GWA and the investor. 

 

CAUTIONARY NOTE: FORWARD LOOKING STATEMENTS. This document contains “forward-looking information” within the meaning of securities laws with respect to 

the GWA, including, but not limited to statements or information concerning: GWAs sales and development strategy for its core products, the projected financial 

performance of GWA, the projected size of the market for GWA and any other statement that may predict, forecast, indicate or imply future plans, intentions, levels of 

activity, results, performance or achievements, and involve known and unknown risks, uncertainties and other factors which may cause the actual plans, intentions, 

activities, results, performance or achievements of  GWA to be materially different from any future plans, intentions, activities, results, performance or achievements 

expressed or implied by such forward-looking information. Often, but not always, forward-looking information can be identified by the use of words such as “plans”, 

“expects”, “is expected”, “budget”, “scheduled”, “estimates”, “forecasts”, “intends”, “anticipates”, will”, “projects”, or “believes” or variations (including negative variations) of 

such words and phrases, or statements that certain actions, events, results or conditions “may”, “could”, “would”, “might” or “will” be taken, occur or be achieved. Except 

for statements of historical fact, information contained herein constitutes forward-looking information. 

 

Forward-looking information is not a guarantee of future performance and is based upon a number of estimates and assumptions of management at the date the 

statements are made including among other things the assumptions set out in this presentation. While GWA considers these assumptions to be reasonable, the 

assumptions are inherently subject to significant business, social, economic, political, regulatory, competitive and other risks and uncertainties, contingencies and other 

factors that could cause actual performance, achievements, actions, events, results or conditions to be materially different from those projected in the forward-looking 

information. Many assumptions are based on factors and events that are not within the control of GWA and there is no assurance they will prove to be correct. 

Furthermore, such forward-looking information involves known and unknown risks, uncertainties and other factors which may cause the actual results, performance or 

achievements of GWA to be materially different from any future results, performance or achievements expressed or implied by such forward-looking information. Such 

factors include, among others, the risk factors set out in this presentation, as well as: general business, economic, competitive, political, regulatory and social 

uncertainties. Although GWA has attempted to identify important factors that could cause actual performance, achievements, actions, events, results or conditions to 

differ materially from those described in forward- looking information, there may be other factors that cause performance, achievements, actions, events, results or 

conditions to differ from those anticipated, estimated or intended. 

 

GWA cautions that the foregoing list of important factors and assumptions is not exhaustive. Other events or circumstances could cause actual results to differ materially 

from those estimated or projected and expressed in, or implied by, this forward-looking information. Forward-looking information contained herein is made as of the date 

of this document and GWA disclaims any obligation to update or revise any forward-looking information, whether as a result of new information, future events or results or 

otherwise, except as required by applicable law. There can be no assurance that forward-looking information will prove to be accurate, as actual results and future events 

could differ materially from those anticipated in such statements. Accordingly, readers should not place undue reliance on forward-looking information. 
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DISCLAIMER 

Risk Factors 
 

GWAs securities should be considered highly speculative due to the nature of the GWA’s business and the present stage of its development. GWA has a limited history 

and may not achieve or maintain profitability. GWA success will depend on remaining competitive in the development and continuous improvement of products, 

technologies and services in its area of expertise. GWA has limited financial resources and will require financing to continue its operations. 

 

An investment in the securities of GWA involves a significant degree of risk. There is currently no public market for GWAs securities, and it is not expected that any such 

market will develop in the near term. Prospective investors should carefully consider the risk factors in evaluating GWA and its business before making an investment in 

its securities. In addition to the factors discussed above, these factors include risks associated with: 

 

 The limited operating history and lack of profitability of GWA. 

 The lack of a market for the Company’s securities. 

 Additional funding requirements. 

 The Company’s expected operating results. 

 Changes in regulations and standards affecting the marijuana industry. 

 Volatile market for securities in the marijuana industry.  

 GWA’s ability to remain competitive in its area of expertise. 

 GWA’s dependence on, and retention of, its officers and other key personnel. 

 Competition for skilled technical and scientific persons. 

 Potential Environmental Risks 

 GWA’s ability to protect its intellectual property and proprietary technology. 

 GWA’s dependence on its suppliers. 

 GWA’s dependence on strategic collaborators. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

CONFIDENTIAL INFORMATION. The information contained in this presentation is for discussion purposes only and is strictly confidential information of GWA. This 

presentation is furnished to you on a confidential basis solely for the purpose of providing you with information regarding GWA. By your acceptance hereof, you covenant 

that neither you nor your agents, representatives, directors or employees will copy, reproduce or distribute this presentation or the information herein to others, in whole or 

in part, at any time, without the prior written consent of GWA and that you will keep confidential this presentation, the information herein and any information otherwise 

obtained from GWA. 
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THE PROBLEM OF EFFICIENCY 

Most Licensed Producers employ drain-to-waste feeding and 

indoor lighting systems which are resource intensive.  

 

 

 

 

 

 

 

 

 

 

 

In California, 3% of total electricity usage is spent on cannabis 

cultivation.1  A opportunity exists through the adoption of new 

technologies. 
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1 Sutton, Dan. Cannabis Cultivation has a Dirty Secret, but the Future is Sun Grown. TEDxVancouver, Nov 14, 2015. 



MISSION STATEMENT: 

Through use of proprietary aeroponic technology, 

GnomeWorks will become the leading B2B producer and 

wholesaler of premium, 

sustainable craft cannabis. 
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Production cost per gram = 70¢ per gram (Phase 1) 

Average selling price = $5 per gram (includes excise tax) 



PROPRIETARY AEROPONICS 
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NO Use of Growing Media 

- No growing media costs 

- No logistic and disposal costs 

- No pest/disease harbouring environment 

- Reduced pesticide and fungicide use 



PROPRIETARY AEROPONICS 
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Reduced Transplant Labour 

- Significant reduction of labour costs 

- Decreased risk from cross-contamination 



PROPRIETARY AEROPONICS 
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Reduced Nutrient Use 

- Closed-looped irrigation eliminates evaporation 

- Reduced nutrient volume and concentration 

- Results in reduction of nutrient costs 

 



STATE-OF-THE-ART 

FACILITY 

 Located 1.5h east of Toronto - 4.65 acre property supporting Phase 1 & 2 

 Municipal approval: Feb 5th, 2018; Land purchased: March, 2018. 

 

Integrated modern technologies: 

- UV transmitting acrylic enhancing yield and quality 

- Isolated growing environments mitigate contamination 

- Water capture and recycling 

- EU-GMP Compliant 
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STATE-OF-THE-ART 

FACILITY 

Plants produce as much as 15 different defense proteins with exposure to UV wavelengths.  

These proteins can enhance a plant’s smell, color, taste and resistance to disease.2 

Traditional greenhouses use materials such as glass or polycarbonate which filter out 

ultraviolet light.  GWA has incorporated the latest composite materials into the facility, 

allowing UV to enter the growing environment. 

2 Hortilux. The Benefits of UV Light for Indoor Plant Growth. Retrieved: August, 2018. 



TARGET MARKETS: 

      

     - provincial wholesalers 

     - downstream B2B 

     - phone & online sales 

       - overseas markets 

       

     

    * Wholesale distribution agreements in place (500 kg) 

Phase 1    Wholesale Flower  

Phase 2    Wholesale Flower & Oil  
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TIMELINE AND PHASES 
   Phase 1  Phase 2 

   

Construction begins  Q1 2021  Q3 2023 

Construction complete  Q4 2021  Q2 2024 

Warehouse  8,000 sq ft  8,000 sq ft 

Greenhouse  30,000 sq ft 30,000 sq ft 

Yield   3,000 kg/year 6,000 kg/year (Phase 1&2) 

Projected Annual Net Income $3.05 M CAD $6.2 M (Phase 1&2) 

   (Includes 10% crop loss and partial sales of total production volume) 

   (Additional revenues from inventories not included) 

 
Required Capital  $13 M – Phase 1 

   ($10.4M construction, $1.4M working capital, $1.25M surplus cash) 
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Phase 1 



ADMINISTRATIVE TEAM 

Advisory & Mentorship 
Strategy, Business, Plant Science 
Cumulative 65 years of senior executive 

business experience; specialists in 

accounting, communications, and finance. 

 

Shawn Pahwa 
CEO/Master Grower 
B.Comm.; Culinary Management scholarship 

recipient; 15 years in food service/agriculture 

production; 10 years in business planning 

and strategy; 4 years as licensed Designated 

Grower under ACMPR/Cannabis Act. 

Anton Cobzev 
COO/Head of Security 
Comprehensive 15 years in 

transportation logistics; 10 years in crime 

analysis and private security; 4 years as 

licensed Designated Grower under 

ACMPR/Cannabis Act. 

Gurminder Purba 
QA Lead 
B.Sc.; 10 years as officer and supervisor 

in municipal licensing and standards for 

City of Toronto; 5 years as technician and 

laboratory analyst.  

Gail Pahwa 
QA Co-Lead 
B.N./RN; 40 years in health sciences; 30 

years as professor/program coordinator at 

George Brown College; 30 years of 

horticulture experience (Orchidaceae); 

current Master Gardener in Training with 

Toronto Master Gardeners in partnership 

with University of Guelph.   

Cathy Destun 
Production Manager 
Comprehensive 40 years in horticulture 

and plant production; 15 years in 

residential/commercial landscaping; 

specialist in equatorial plant species. 
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Mark Pahwa 
CFO 
B.Math.; MBA in Finance from Carleton 

University; Director of Wealth at PPI; 10 

years experience in Capital Markets. 

 



REPUTATION FOCUSED 

 Many producers seek to establish branding through costly 

marketing initiatives. 

 

 

 GWA has focused on developing a reputation through regional 

partnerships and research initiatives. 

 

 

 Founding member of the Sustainable Agri-Tech Association in 

partnership with Northumberland County.  Please contact us for 

more information. 
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For further inquiry, please visit our website at 

GnomeWorks.ca or email us at info@GnomeWorks.ca. 
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